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Gain credibility fast, and show it with confidence and poise.
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TODAY"S LEAD STORY: connect on a deeper level than ever before.
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stories. team or the reps on your front line. speaks from his heart, tantalizegwould recommend you as aaudience right from the
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stories, sales ideas, advice and experience of satisfaction for having been in Director of Marketing DICK BRUSO,
« Discover and apply techniques taken . . ng . Holland & Hart LLP Law Firm Founder of Heard Above The Noise and
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. DOUG STEVENSON,
° Ge'ts your S.ales people energlzed and Colorado National Speakers Association past
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Method for Strategic Storytelling in Business
and author of Never Be Boring Again

« Communicate with passion with Mike's
"Three Step Story Process".
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Confident and Compelling in Confident and Compelling in Tune In to a Program that"s guaranteed , _
LEADERSHIP! NON-PROFIT! to produce your highest ratings ever:  MIKE'S BACK-STORY.

) . . Itls easier than programming your VCR to get Mike in front of ® 30 Years as a broadcaster in
Just right for leaders who need to make a Mike shares the principles that have helped "5\ ience with this powerful and important message. Bring front of the TV Cameras

powerful and profitable connection with  him raise millions of dollars for public Broadcast Your Best# Be Credible, Confident and Compelling#e 17.time Financial Services

the people around them. television. to your next off-site meeting, sales conference, rally or awards Annual Sales award winner

« Leading in uncertain times; what separates « Learn how to create a compelling vision banquet. and Charles Schwab Manager
the "dreamers" from the "do-ers". of your Non-Profit success. of the Year

« Presentation tips that diminish the jitters « Translate that vision into consistent ® Multi-Million Dollar fund
and nip the nerves. fund-raising. raiser for Public Television

+ How to convey visionary leadership + Communicate your organization's e Elite Coach for the Anthony
through the power of stories. compelling community value. Robbins Companies

To book Mike, call Zoe Training and Consulting at (303) 440-9005 or (877) 440-9004
or visit www.zoetraining.com
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