
Mike•s signature keynote showcases a 
funny, poignant and unforgettable series of 
lessons artfully woven into personal 
stories.

Just right for leaders who need to make a 
powerful and profitable connection with 
the people around them.

Broadcast Your Best! Be Credible, 
Confident and Compelling in 

SALES!

Broadcast Your Best! Be Credible, 
Confident and Compelling in 

NON-PROFIT!

Broadcast Your Best! Be Credible, 
Confident and Compelling in 

LEADERSHIP!

Broadcast Your Best! Be Credible, 
Confident and Compelling!

• Learn to build credibility fast.

• Discover and apply techniques taken 
   from personal experience.

• Communicate with passion with Mike's 
   "Three Step Story Process".

• Leading in uncertain times; what separates 
  the "dreamers" from the "do-ers".

• Presentation tips that diminish the jitters 
  and nip the nerves.

• How to convey visionary leadership 
   through the power of stories.

• Mike shares a quarter-century's worth of 
   stories, sales ideas, advice and experience.

• The perfect antidote for sales leaders stuck
   on a performance plateau.

• Gets your sales people energized and 
  acting creatively.

• Learn how to create a compelling vision 
  of your Non-Profit success. 

• Translate that vision into consistent 
   fund-raising.

• Communicate your organization's 
   compelling community value.

Broadcast 
Your Best!  
Be Credible, 

Confident & 

Compelling! 

  International
Coach Federation

Member

TODAY"S LEAD STORY: 
Your experience means the world to your 
colleagues, clients and prospects, but only if 
you can relate it in a way that!s Credible, 
Confident and Compelling.

BREAKING NEWS:  Nationally 
known communication 
expert Mike Faber

 is available for 
your next event!

PRESENTATION LENGTH: 30 MINUTES TO 75 MINUTES

Mike's real-life experience and stories 
make this perfect for your sales leadership 
team or the reps on your front line.

Mike shares the principles that have helped 
him raise millions of dollars for public 
television.

M EM BER

Standing Ovations 
from:

Holland & Hart, LLP
The Children!s Hospital, 
Denver Colorado
City of Aurora, Colorado
Jefferson County Public 
Schools
Colorado Springs Utilities
Elevations Credit Union 
Colorado Human Resources 
Association
Business and Professional 
Women of Colorado
American Business 
Women!s Association
Hitachi Consulting
Tri-State Generation and 
Transmission, Inc.
National Speakers 
Association of Colorado
Spherion
HR Search Firm
National Association of 
Purchasing Managers

•  Gain credibility fast, and show it with confidence and poise.
•  Leverage customer and prospect concerns, circumstances and needs to 
    connect on a deeper level than ever before.
•  Use personal experience to make presentations stand out from the crowd.
 
•  Apply professional broadcasting techniques to be a “Star” in every-day 
    communication.

A Ratings Winner: 
"Mike Faber is the kind of 
speaker that defines the word 
"presence." His sense of ease 
creates the perfect environment
for inspiration, learning and 
laughter. And laughter there is. 
Mike is spontaneously funny and 
at times hilarious. He is the 
genuine article, a speaker who 
speaks from his heart, tantalizes 
you with his provocative ideas 
and makes you feel a deep sense 
of satisfaction for having been in 
his audience. My advice, put him 
in front of your audience."

DOUG STEVENSON,
Colorado National Speakers Association past

president and creator of The Story Theater 
Method for Strategic Storytelling in Business

and author of Never Be Boring Again

Guaranteed to be a Hit! 
"Over the years I've had the 
opportunity to work with and 
hear a number of excellent 
professional speakers. Mike 
Faber is at the very top of the 
list. His keynotes are absolutely 
compelling, totally authentic 
and highly memorable. He's 
guaranteed to connect with any 
audience right from the 
beginning of his presentation to 
the very end#" 

DICK BRUSO, 
Founder of Heard Above The Noise and 

President of National Speakers Association, CO 
Chapter, 2005-2006

In Broadcast Your Best! Be 
Credible, Confident and 
Compelling! your audience will 
learn the secrets to leadership, 
sales and non-profit customer 
relationship success and walk 
away knowing how to:

“The attorneys gave you high 
marks…without hesitation, I 
would recommend you as a 
speaker.” 

MARK BEESE, 
Director of Marketing 

Holland & Hart LLP Law Firm

Audiences Rave: 
“The presentation was so creative        
and imaginative…very valuable 
information#” 

JOANNA GROOM KING, 
Programs Chairperson Colorado

Human Resources Association

Tune In to a Program that"s guaranteed  
to produce your highest ratings ever:                  
It!s easier than programming your VCR to get Mike in front of 
your audience with this powerful and important message. Bring 
Broadcast Your Best# Be Credible, Confident and Compelling# 
to your next off-site meeting, sales conference, rally or awards 
banquet.

MIKE'S BACK-STORY:
30 Years as a broadcaster in 
front of the TV Cameras

17-time Financial Services 
Annual Sales award winner  
and Charles Schwab Manager 
of the Year

Multi-Million Dollar fund 
raiser for Public Television

Elite Coach for the Anthony 
Robbins Companies

•

•

•

•

To book Mike, call Zoe Training and Consulting at (303) 440-9005 or (877) 440-9004
or visit www.zoetraining.com


